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Gradidge Mahura Investments (Pty) Ltd (GMI) has been appointed to assist members, at 
preferential rates, with retirement planning and the specific focus in developing a retirement plan.

The services provided by GMI include the following:

• Investment and Retirement Planning;
• Explain UCTRF investment channels or options;
• Explain UCTRF risk and disability benefits;
• Analysis of death and disability cover;
• Provide advice on tax and estate duty.

The above is achieved by developing a financial 
plan, specifically looking at your retirement income 
requirement and a financial needs analysis to ensure 
appropriate death and disability benefits.

Use of GMI’s services is entirely voluntary.

Developing a financial plan for your 
retirement needs:
• Understanding your financial world and getting 

a better understanding of your retirement 
aspirations (and challenges)
During the initial meeting it is important to 
understand your financial and personal “eco” system 

to ensure we develop and implement a financial plan 
specifically for you. In order to develop an appropriate 
and holistic plan, it is important to have a detailed 
understanding of your financial world including 
assets and liabilities, income needs (detailed budget) 
and investment and lifestyle objectives. Your financial 
plan should evolve with you.

• Develop your financial plan
Once we have established your financial objectives 
and understand your financial eco system, we can 
start “crunching” some numbers and tailoring a 
retirement income plan that works for you. A financial 
plan also often has trade-offs. During the analysis we 
can identify what the trade-offs are,  or what is 
required to implement your financial plan.

• Discuss and tailor your financial plan
Developing and implementing a financial plan is 
a strategic long-term partnership. We apply our 
expertise and technical skills in developing a financial 
plan and roadmap, but this roadmap has to work for, 
and be adjusted for you! We discuss the plan with you  

to ensure you understand it and to give you a chance 
to ask questions on how it works. We make any 
changes that arise from this discussion.

• Making it work
Once we have agreed on your financial roadmap, we 
will jointly agree on an implementation plan and 
strategy. This could be very simple or extremely 
complex, depending on your financial roadmap. The 
implementation of an effective financial plan 
requires regular reviews and aligning the plan to 
your changing world and the changes in the macro 
environment. 
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Financial planning services and 
preferential fee agreement
• The UCTRF has negotiated preferential fees for its 

members for a detailed Wealth and Retirement Plan.
• These fees are R 1 050 per hour excluding VAT (our 

standard hourly rate is R 1 600 excluding VAT).
• A tailored financial plan will require an estimated 2-3 

meetings. 
• The first meeting is at GMI’s expense, in this meeting 

we will determine your objectives and determine if 
we are able to assist.

• The UCTRF has also negotiated preferential fees for 
the beneficiaries of deceased members.

Developing a financial plan that 
works for you.
• Clients have different needs and objectives, and we 

tailor our approach according to your specific needs 
and objectives.

More about GMI
GMI is an authorised financial services provider  
(FSP No.: 36327).

• We are a diversified Wealth Manager.
GMI is a diversified investment advisory and wealth 
management company. We provide a comprehensive

range of financial planning and wealth management 
services and solutions, including; retirement 
planning, wealth management, fiduciary services and 
employee benefits.

• We are independent.
As one of South Africa's leading Wealth managers, we 
work with and source products from leading and 
emerging financial services providers. We go out of 
our way in finding the right investment products and 
solutions to deliver on our clients’ needs.

• We are a leading South African Wealth manager. We 
participated in the Top Private Banks and Wealth 
Managers survey in 2018 and won four major awards, 
including the coveted overall Top Wealth Manager 
award. We were ranked 1st in the People’s Choice 
award, Passive Lump Sum Investor and the Young 
Professional categories. In 2017, we were 2nd in the 
Boutique Category and 1st in the People’s Choice 
Award. 

GMI is proud to have been accredited as 
an Approved Professional Practice™ by the 
Financial Planning Institute of Southern 
Africa. GMI won the sought after FPI 
Approved Professional Practice™ of the  
Year 2021.

Protection of Personal Information Disclosure 
We would hereby like to notify you that we have a Protection of Personal 
Information (POPI) Privacy Notice in place which explains how we collect, 
use and protect your personal information. There is no action needed 
from you, but please ensure that you familiarize yourself with our Privacy 
Notice to learn more about the changes and how they apply to the 
protection of your personal information. You can view the Privacy Notice 
on our website by scrolling to the bottom of the page and find it under the 
disclosures section OR request for it directly from us.

It is our intention to respect your privacy and we will continuously strive to 
treat your personal information confidentially.
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gminvestments.co.za 						

/Gradidge Mahura Investments	

	 @GMInvestmentsZA

	 instagram.com/gradidgemahura/

	 linkedin.com/company/gminvestments/
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Top Private Banks & Wealth Managers Survey:  
• Top Wealth Manager: 2018
• People’s Choice as Top Wealth Manager: 2017, 2018 & 2020
• Top Wealth Manager for Lump-sum Investors: 2018
• Top Wealth Manager for Young Professionals: 2018 

Contact Us
Johannesburg

28 Fricker Road, 

Illovo

Tel: 010 448 2200

Cape Town

AF03, Grosvenor Square

10 Park Lane

Century City

Tel: 021 204 2920

PO Box 78219, Sandton, 2146 
Gradidge-Mahura Investments (Pty) Ltd Reg. No. (2008/015332/07) / FSP No. 36327 
Gradidge-Mahura Asset Protection (Pty) Ltd Reg. No. (2016/399951/07) / FSP No. 48616 
Gradidge-Mahura Asset Management (Pty) Ltd Reg. No. (2019/161429/07) / FSP No. 50549 
Affiliations: Masthead & Financial Planning Institute of Southern Africa

Winner of the 2021 Approved Professional Practice of the year award

June 2024

https://twitter.com/GMInvestmentsZA
https://www.facebook.com/Gradidge-Mahura-Investments-103636213016241
http://gminvestments.co.za
https://www.instagram.com/gradidgemahura/
https://www.linkedin.com/company/gminvestments/
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